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ODGERS’ PRINCIPLES OF PLEADING AND PRACTICE, 18th Ed. By G. F.
Harwood [London: Stevens. 1963. lii + 542 pp. (incl. index)
3 gns.]

The first edition of Odgers’ work appeared in 1891 and it quickly became an
indispensible vade me cum for students of Civil Procedure. The current edition
retains the traditional purpose of remaining a student’s book.

This edition contains no significant changes in either the treatment or the
presentation of the subject-matter. There was no need to do so. The changes made
in this edition are largely the result of the statutory alterations made in the rules
of the Supreme Court in 1962 which came into force this year. Hence those chapters
dealing with Amendment, Discovery and Order 14 Procedure have been re-written
to bring the law up to date. Further, the other chapters have been altered to
take into account the changes introduced by statute and case law.

It is perhaps regrettable that the Editor has chosen not to express his opinion
on the working of the new rules, for the comments and illustrations contained in
Odgers’ have always been a valuable guide not only to students but also to lawyers
and judges. This is all the more necessary if the student is to be encouraged to
see rules of practice and procedure as the handmaid rather than the mistress of
justice. The rules must not be seen as hard statutes on the court compelling obedience
despite the manifest injustice that would result.

Pleading is sometimes described as an act that cannot be taught. Whatever
that may be, if the subject is to be taught the student is likely to learn as much
from seeing corrections made of bad pleadings as from a set of ‘model’ pleadings.
Odgers contains a series of ‘models’ but lacks the former type. Nevertheless these
drawbacks do not diminsh the utility value of Odgers.

L.W. ATHULATHMUDALI.

COMMERCIAL LAW. By G. J. Borrie. [London: Butterworths. 1962.
xxxvi + 248 pp. £1 17s. 6d.]

This work was written, according to the Preface, ‘primarily to meet the require-
ments of students preparing for the Commercial Law paper in Part II of the Law
Society’s Qualifying Examination’ and in consequence the content of the book
‘follows closely the new syllabus for that examination’. This fact needs to be
stressed for — despite its title — the book cannot necessarily be regarded as
suitable for students preparing for other examinations under the title ‘Commercial
Law’ simply because the Law Society’s syllabus is a good deal narrower than that
of most other examinations on this subject.

The book deals, in seven chapters, with Agency (this being a subject which
is not in the Law Society’s syllabus but which has been added on Mr. Borrie’s
own initiative), Sale of Goods, Hire-Purchase, Negotiable Instruments, Insurance,
Master and Servant (an unusual although, in some contexts, a not unreasonable
subject to include in such a syllabus) and Conflict of Laws. There is thus no
treatment of Contract, Partnership, Company Law (although the omission of this
subject from textbooks on Commercial Law seems to be coming increasingly common)
Carriage of Goods and Contracts of Affreightment, Bankruptcy, Bills of Sale, Surety-
ship and Guarantee — all subjects which are commonly included within a commercial
law syllabus. It should be added in fairness, however, that some, at least, of
these omissions are made good in other textbooks published for use by students
of the Law Society’s examinations.

It is disappointing, however, to find ‘Commercial Law’ still treated as a
collection of more or less unrelated ‘subjects’, for it is difficult to discern upon
what principles the various subjects dealt with have been included, and others


